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Comp Plan Key Preferred .. .. Prefered At Senior At Executive
. . Members Dlstributor Distributor Distributor Distributor
Commission Example

Distributor: A Preferred Member who has .
elected to start their own fine art business by D PD m
meeting the initial requirement ($495 i

minimum one time purchase) and o N
1 subsequently maintains the monthly 5 Distributor Positions
minimum requirements based on their
position as a Distributor. 5 positions. Preferred Member (PM), buys art at web site ‘

S — PM prices through a sponsoring Distributor’s

web site. No downline.
No monthly requirements. Free

Membership.

Example of a Distributor's compensation

|
Distributor "A"s monthly compensation is based on the the following Results:
rules and assumptions: a) 10 x $ 300 = $3000 x 10% = $300
Rules: b) Commissions on 6 Preferred Members purchases. Calculated on
1) Distributor 8 receives 10% commissions on all first level sales only. difference between the Distributor and the Preferred Member web price
2) Distributor receives the difference between the Distributor and the when a Preferred Member on their first level buys art, aprox 20%.
Preferred Member art web price when a Preferred Member on their first -Distributor Price $300
level buys art, aprox 20%. -Preferred Member Price $360
3) Distributor has registered 3 new Preferred Members for the month. Difference $360 - $300 = $60 x 6 = $360
4) Distributor has over $200 in PV during the month. Total Distributor "A" commissions for the month: $360 + $300 = $660
Assumptions: Note: Distributor Bonus not reflected here.
1) In this example there are 10 (not all shown) members on the first line . . . .
of Distributor "A". A mixture of Preferred Members and Distributor in
various positions. Distributor Bonus: When Preferred Member (PM) makes a
2) By the end of the month each member purchased an average of purchase that exceeds $495 for the first time the sponsoring

$300 in fine art. (\D Distributor "A" earns a one time Sales Bonus of an additional

PM purchases $495 or more 30%. Ex: %30 of $495 = $148.50 in additional commission.

Distributor "A" earns one time \
bonus.

/

No limit on number of Preferred
Members or Distributors a Distributor
can have on their first level.

OR "All

Commissions

1st Level -10% . 8 infinite #
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Note: The ANG compensation plan is new and any charts, illustrations and stated examples of income under the
plan are potential in nature and not based upon the actual performance of any individual(s).
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Comp Plan Key Preferred .. .. Prefered At Senior At Executive
. . Members Dlstributor Distributor Distributor Distributor
Commission Example

Distributor: A Preferred Member who has .
elected to start their own fine art business by D PD m
meeting the initial requirement ($495 i

minimum one time purchase) and o .
subsequently maintains the monthly 5 Distributor Positions
i minimum requirements based on their
position as a Distributor. 5 positions. Preferred Member (PM), buys art at web site ‘

PM prices through a sponsoring Distributor’s
web site. No downline.
No monthly requirements. Free

Membership.

Example of a Preferr

compensation. |

Preferred Distributor "A'"s monthly compensation is based on the Results:

following rules and assumptions: a) 1st Level - 10 x $ 200 = $2000 x 10% = $200

Rules: 2nd Level - 30 x $200 = $6000 x 10% = $600

1) Preferred DistributorB receives 10% commissions on all 1st and 3rd Level - 50 x $200 = $10,000 x 8% = $800

2nd levels and 8% on all 3rd level sales. b) Commissions on 6 Preferred Members purchases. Calculated on

2) Preferred Distributor receives the difference between the Distributor difference between the Distributor and the Preferred Member web price
and the Preferred Member art web price when a Preferred Member on when a Preferred Member on their first level buys art, aprox 20%.

their 1st level buys art, aprox 20%. -Distributor Price $300

3) Distributor has met Monthly PV and Sponsoring requirements. -Preferred Member Price $360

Assumptions: Difference $360 - $300 = $60 x 6 = $360

1) In this example there are 10 (not all shown) members on the 1st level Total Distributor "A" commissions for the month: $360 + $1600 = $1960
30 on the 2nd and 50 on the 3rd levels of Preferred Distributor "A". A Note: Distributor Bonus not reflected here.

mixture of Preferred Members and Distributor in various positions. — — — —
2) By the end of the month each member purchased an average of
$200 in fine art.

Distributor Bonus: When Preferred Member (PM) makes a purchase
(\b that exceeds $495 for the first time the sponsoring Distributor "A" earns
a one time Sales Bonus of an additional 30%. Ex: %30 of $495 =
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No limit on number of Preferred
Members or Distributors a
Distributor can have on their first
level.

PM purchases $495 or more, \
Preferred Distributor "A" earns
one time bonus. —_—

PREFERRE RIBUTOR "A"

Commissions

infinite #
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Note: The ANG compensation plan is new and any charts, illustrations and stated examples of income under the
plan are potential in nature and not based upon the actual performance of any individual(s).
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